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1. Background and Research Design

1.1 Outline

The Free Trade Agreements (FTAs) are a type of Regional Trade Agreements (RTAs) that
were established in the 1970s, and its proliferation has been significant especially since the last
decade of the 20th century. The propagation of these type of accords was the result of an
integration process between the large economies (and blocks) and the small economies. As of
1 February 2021, around 339 RTAs were in force according to the World Trade Organization
(WTO, 2021). Implementation of the FTAs primarily involves economic and social
dimensions. The economic dimensions of an FTA are focused on a variety of trade impacts
which can be generally analysed mainly by qualitative and quantitative approaches and
methodologies. The social dimensions are specifically related to the effects of the
implementation of an FTA on labour rights, mainly from the side of the less developed
partner(s). In this regard, it is important to identify the economic and social development gap
of the signing parties.

The FTA between the European Union (EU) and Colombia came into force in 2013.
Before signing the FTA, the EU first tried to negotiate a regional trade agreement with the
Andean Community of Nations (CAN) — a regional bloc integrated by Colombia, Ecuador,
Peru, and Bolivia. The two blocks started the negotiations in 2007, with the goal of signing a
regional agreement based on three main foundations: political dialogue, political cooperation,
and trade. However, in 2008, the negotiations were postponed because of disagreements with
Bolivia and Ecuador related to the negotiation’s terms, and then in 2009, the parties started to
develop multiparty treaties between the EU and individual CAN member states. While,
negotiations with Bolivia and Ecuador didn’t bring any results, negotiations with Colombia
and Peru in 2010 led to signing the agreement by the Colombian and Peruvian governments in
June 2012. The European Council and the European Parliament ratified the agreement in 2012,
and finally it has been provisionally applied, with Peru since 1 March 2013 and with Colombia
since 1 August 2013 (Council of Hemispheric Affairs, 2013). While actually Colombia has
almost 16 FTAs in force and another 4 agreements being negotiated, the EU has almost 77
agreements in place, 24 agreements being adopted or ratified, 5 agreements being negotiated,
and 24 agreements being on hold (SICE, 2015; European Commission, 2017a).

Regarding the EU, Colombia and Peru FTA, there are some studies that include CGE

models to assess the economic and social impacts of the agreement. One of them is the study



developed by Joseph, Narayanan, Norberg, Porto and Walmsley (2012) which is an ex-ante
approach that implements a CGE model to simulate the effects of the trade agreement on the
partner countries. This report describes the trade flows before the agreement entered into force,
and the economic structure of the EU, Colombia and Peru. It also includes a quantitative
summary of the trade agreement and the results which show that the EU-Peru and Colombia
Free Trade Agreements will have a positive impact on the GDP of the partner economies,
although, as expected, the gains to the EU are estimated to be very small, i.e., less than 0.05 %
across all baselines. The results are most important for Colombia where GDP is expected to
increase by around 0.4% as a result of the agreement. The study of Stevens, Kean, Bartles &
Woolcock (2012), includes an assessment of the mains possible gains of the EU, Colombia and
Peru FTA taking into account the structural productive differences between the signing parties.

The study conducted by the European Parliamentary Research Service (2018), develops
an assessment of the evolution of the EU, Colombia and Peru FTA after five years of its
implementation. The first part of the study describes the process leading to the signature of the
trade agreement and also includes a brief description of the Colombia and Peru socio-economic
context, as well as a description of the relations between the EU and the Andean Community.

The study also examines the bilateral trade of good and services between the parties,
international financial flows of foreign direct investment (FDI), sustainable development,
intellectual property, and international cooperation. The methodology implemented in this
study comprises both quantitative analyses, which includes the explanation and assessment of
indicators, and qualitative analysis, based on primary and secondary sources of information.

The institutional reports presented by the European Commission and the Colombian
Government includes information on the main achievements in terms of trade flows and issues
presented during the first years of the agreement implementation (European Commission,
2014; European Commission, 2016; European Commission, 2017; European Commission,
2018; Norman-Lopez et al., 2016; MINCIT, 2019).

There are economic, political and social implications of the signature and
implementation of FTA that goes beyond the pure economic impacts. The social implications
have been analysed from the scope of sustainable development, human and labour rights.
Though, there is a lack of empirical evidence of the effects of integrating human and labour
rights provisions within the trade agreements, there are some studies that include the social
dimensions and human and labour rights implications of FTAs (ILO, 2015; Rettberg, De
Lombarde, Lizarazo, & Ortiz 2012; Bartels, 2012). Studies about social dimensions of the EU,
Colombia and Peru FTA are also scare. Nevertheless, Saura Estapa (2013), Marx et al., (2016),



and Harrison et al., (2018), analyse the impacts of FTAs on human rights, and the impacts of
the integration of labour rights provisions in this type of agreements. There are also reports that
refer to the negative implications of the EU, Colombia and Peru FTA ratification, on human
rights, especially because of the well-known situation of human rights and labour rights
violations in Colombia, violence, corruption and drug trafficking (For Human Rghts, 2013;

Council of Hemispheric Affairs, 2013).

1.2 Research Design

The EU, Colombia and Peru FTA is a plurilateral and intra-regional trade agreement, where
the developed region is represented by the EU-28 countries, and the developing region is
represented by Colombia and Peru.! Taking into account that the agreement has been signed
independently and doesn’t includes all CAN countries, this research only focuses on the
agreement’'s economic and social effects on the European and Colombian economies.
Considering the theories and methods presented here, the main purpose of this thesis is to
provide an answer to the next question: ‘How is corruption, flawed democracies and low deep
negotiations of free trade agreements related with low performance of free trade agreements
and unequal distribution of the benefits of free trade?’ Accordingly, the hypothesis of the

dissertation is:

Ho: The EU-Colombia FTA does create positive trade impacts for both the EU and Colombian

Economy, despite the development and democracy gap between the EU and Colombia.

In order to provide answers to the question and arguments to accept the hypotheses presented
above, it is necessary to establish some additional research boundaries and clarifications.
Firstly, Colombia was selected as a case study due its particular differences among the other
Andean countries related specifically with issues of corruption, long and lasted internal
conflict, and drug trafficking. The EU and Colombia FTA represents a case of regional
integration between one economic block (the EU) and the three developing countries separately
(Colombia, Peru and Ecuador). In this sense, this research is only focused on the bilateral

impacts on the European and Colombian economies. Further studies will include the economic

! Ecuador joined the Trade Agreement between the European Union and Colombia and Peru with the signature
of the Protocol on 11 November 2016.



and social implications of the FTA on the Peruvian and Ecuadorian states. The period under
consideration is 2010-2019 (in some cases where information was available until 2020) in order
to analyse and compare economic effects of free trade between the EU and Colombia during
the pre-agreement and post-agreement periods.

Secondly, it is necessary to establish a theoretical framework on free trade and free
trade agreement theories in order to summarise the vast literature on this field and to establish
the conceptual limits of this research. This framework is incorporated in the second chapter of
this thesis which includes a brief review of the free trade and free trade agreements theories
evolution. The theory of free trade which has been built for more than two hundred years aims
to demonstrate the benefits of free trade produced by the specialization process and the increase
of productivity. The origins of free trade theory were elaborated by the Mercantilists, and then
they were discussed and transformed by Adam Smith (1776), and, David Ricardo (1817).

During the twentieth first century many scholars have been studying the evolution and
real applicability of international trade theories by analysing its main assumptions and the
historical evolution of free international trade, including new methods and fields of analysis.
For example, The Heckscher - Ohlin - Samuelson Theorem that was presented in 1919, and the
trade creation and trade diversion effects were introduced by Jacob Viner in 1937. The debates
on free trade doctrine and protectionism were a part of the Marx agenda. Nevertheless, the
main critics to the trade doctrine were developed by the well-known Dependency Theory, the
Theory of Uneven Development and the arguments presented by John Maynard Keynes in
favour of Protectionism.

Finally, the main conclusions show that despite the EU and Colombia FTA is a
relatively high depth agreement, the legal enforceability of social provisions is quite weak into
the agreement affecting the implementation of the labour provisions and the achievement of
trade and social ambitions. The conclusions also illustrate that expected effects of the FTA
implementation are different between developed and developing countries meaning that it is
not easy for developing countries such as Colombia to exploit the benefits of FTAs. This
research shows that due the persistent development gaps, developing economies with flawed
democracies, complex internal conflicts and low level of trade openness cannot exploit the

benefits of an FTA in the same way as developed countries do.



2. Methodology

2.1 Horizontal Depth Analysis of FTAs

This section describes the methodology developed by Horn, Mavroidis, & Sapir, (2010) and
Hofmann, Osnago and Ruta (2017) in order to analyse the depth and content of PTAs. The data
base presented by Hofmann et al., (2017) includes information for all PTAs in force and
notified to the WTO in 2015. This database contains 52 policy areas and their legal
enforceability in 279 preferential trade agreements among 189 countries, where the information
of the EU-Colombia FTA was selected and analysed.

According to HMS, WTO+ stands for those policy areas that fall under the current
mandate of the WTO, while WTO-X refers to obligations outside the WTO’s mandate.
Furthermore, HMS classified provisions as legally enforceable if the legal language is
sufficiently clear and the use of dispute settlement under the PTA has not been excluded.
Meanwhile, a provision with no reference to dispute settlement procedures under the
Agreement or with weak legal language is considered not legally enforceable. (Hofmann et al.,
2017: 4)

This methodology presents the PTAs provisions disaggregated into core and non-core,
border versus non-border, and preferential versus non-discriminatory provisions. Core
provisions are mainly focused on economic aspects and include all WTO+ provisions and four
WTO-X areas (intellectual property rights protection, movement of capital, investment and
competition policy). The PTAs also includes border provisions, such as anti-dumping duties,
and non-border provisions, such as competition policy respectively. According to their
application, preferential provisions are those provisions which only applies to members of
PTAs, such as the gradual elimination of tariffs; while non-discriminatory provisions are those
provisions which only affects both members and non-members, for example limitation in the
use of subsidies (Hofmann et al., 2017).

The methodology developed by Hofmann et al., (2017), includes an ‘horizontal’ depth
analysis of the PTAs which allows to study the coverage of policy areas included into these
agreements through the lens of three indexes. The first index called ‘total depth’ is the sum of
legally enforceable provisions integrated in a PTA. The second index called ‘core depth’ is the
sum of core provisions included and legally enforceable in a PTA. By implementing a Principal
Component Analysis (PCA), researchers can obtain the third index called ‘PCA depth’,

accounts for the variability in the data.



2.1.1 Social Dimensions and Labour Provisions in FTAs

In order to complement the horizontal depth analysis, this study is focused on a set of WTO-X
provisions such as human rights, labour market regulation, economic policy dialogue,
education and training, and health. This set of provisions is directly related with the promotion
of labour rights through the inclusion of labour provisions within the FTAs and the
improvement of labour standards after its implementation. The inclusion of labour provisions
in trade agreements has its origins in the NAFTA Treaty (between the United States, Canada
and Mexico) signed in 1994. Since then, several bilateral or regional trade agreements have
included provisions linked to labour. According to the ILO a labour provision is understood as:
“(i) any labour standard which establishes minimum working conditions, terms of employment
or worker rights, (ii) any norm on the protection provided to workers under national labour law
and its enforcement, as well as (iii) any framework for cooperation in and/or monitoring of

these issues” (ILO, 2015; 6).

2.2 Qualitative Analysis of Trade Creation and Trade Diversion

According to Plummer et al. (2010) a qualitative evaluation of an FTA’s trade effects
implicates a comparison of production and trade levels before and after an FTA’s

implementation based in the next assumptions:

e Anincrease in imports from FTA partners accompanied by a drop in domestic pro- duction
indicates trade creation.

e An increase in imports from FTA partners accompanied by a drop in imports from non-
FTA partners indicates trade diversion.

e A rise in total imports where imports from non-FTA partners are constant or increasing
implies that there is no trade diversion, thus indicating a positive welfare effect.

e A rise in total imports where imports from non-FTA partners and domestic production
decrease and
= (a) the fall in imports from non-FTA partners is larger than the fall in domestic

production, implying that trade diversion exceeds trade creation, thus indicating a

negative welfare effect; or



= (b) the fall in imports from non-FTA partners is smaller than the fall in domestic
production, implying that trade creation exceeds trade diversion, thus indicating a
positive welfare effect.

e A drop in total imports indicates a negative welfare effect.

2.3 Trade Indicators

The World Bank, the United Nations Conference on Trade and Development (UNCTAD) and
other international organizations created the software named World Integrated Trade Solution
(WITS) in order to provide to the researchers, the access to the best-available data and
analytical tools for assessing the implications of trade reforms World Bank, 2013). WITS
includes a set of very useful Trade Indicators to calculate several Trade Indices by using the

UN COMTRADE data (World Bank, 2010).

2.3.1 Trade Intensity Index

The trade intensity index (TII) is used to determine whether the value of trade between two
countries is greater or smaller than would be expected on the basis of their importance in world
trade. It is defined as the share of one country’s exports going to a partner divided by the share

of world exports going to the partner (World Bank, 2010).

2.3.2 Trade Complementarity Index

The trade complementarity index (TCI) offers useful information on intraregional trade by
showing how well the structures of a country’s imports and exports match. It also has the
attraction that its values for countries considering the formation of a regional trade agreement
can be compared with others that have formed or tried to form similar arrangements. The TC

between countries k£ (World Bank, 2010).

2.3.3  Democracy and Integration Perception Index

The new DIPI presented by the author of the present thesis, in order to develop a useful tool

for identifying and assessing the countries profiles regarding their level of economic integration

and democratic stability. This index is also designed to support countries to identify relevant



policies and practices. The DIPI measures the average achievements in a country based in 8
basic indexes collected in three main dimensions (human development, democracy and
international integration): The Human Capital Index (HCI), the Human Development Index
(HDC), the Corruption Perception Index (CPI), the Democracy Index (DI), the Trade Openness
Index (TOI), the Doing Business Index (DBI), the Global Competitiveness Index (GCI), and
the Global Innovation Index (GII) (Figure 1).2 The DIPI is the geometric mean of normalized

indices measuring achievements in each dimension.

Figure 1. Structure of the Democracy and Integration Perception Index

Human Development

Democracy

International
Integration

Source: Author own elaboration.

This methodology follows three basic steps:

1. Selection of source data: selection of indexes and its classification the three dimensions.

2. Standardise data sources: minimum and maximum values need to be set in order to
transform the indicators into indices between 0 and 1. An index between 0 and 0.33 represents
a low internationalised and democratic country, an index between 0.33 and 0.66 represents a
medium internationalised and democratic country and an index between 0.66 and 0.99
represents a high internationalised and democratic country.

3. Calculate the average: the DIPI scores are determined by averaging all of the standardized

values for each country.

2 See more in (The World Bank, 2020b; World Economic Forum, 2017), (United Nations Development
Programme, 2010), (Transparency International, 2021), (The Economist Intelligence Unit, 2021), (UNDP, 2020),
(The World Bank, 2020a), (The World Economic Forum, 2010). (The World Economic Forum, 2019), (Cornell
University., INSEAD., & WIPO, 2020; INSEAD, 2010).
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Values for each of the indicators come from publicly available data originally compiled
by international organizations such as The World Bank (WB), The United Nations
Development Programme (UNDP), The Economist Intelligence, The World Economic Forum
(WOF), The Transparency International movement (TI) and The Cornell University, INSEAD,
and WIPO (2020). The DIPI provides a useful tool for disaggregating these differences to better
understand the strengths and weaknesses of individual countries regarding democracy and

economic integration.

3 Results and Discussion

3.1 Horizontal Depth Analysis of the EU, Colombia and Peru FTA

3.1.1 The content of the EU, Colombia and Peru FTA

The data evidence that the trade agreement includes tariff reductions on manufactured goods,
customs, export taxes and anti-dumping provisions, all other WTO+ provisions with the
exception of TRIMS are included within the FTA. Moreover, customs, export taxes, technical
barriers to trade (TBT) and sanitary and phytosanitary standards (SPS) are legally enforceable,
anti-dumping, state-aid provisions and countervailing measures are enforceable but explicitly
excluded by dispute settlement provision.

Except for a few WTO-X provisions, such as IPR, movement of capital, data protection,
health and visa and asylum are included and legally enforceable in the EU, Colombia and Peru
FTA. Only competition policy and industrial cooperation are legally enforceable but explicitly
excluded by dispute settlement provision. Most of the WTO-X provisions are mentioned in the
EU, Colombia and Peru FTA agreement, nevertheless, almost % are not legally enforceable.

Despite that PTAs registered by WTO became deeper by including more policy areas
(both MFN and preferential) in the last decades, the provisions included in the EU, Colombia
and Peru FTA are predominantly border provisions than behind-the-border provisions. Taking
in to account that the language and wording of the agreement is in some way general, abstract
and imprecise, the legal enforceability of preferential provisions is quite weak into the

agreement.
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3.1.2  The Depth of the EU, Colombia and Peru FTA

The database developed by Hofmann et al., (2017), provides information and indicators to
calculate synthetic indices that describes the level of depth of the EU, Colombia and Peru FTA.
Legal enforceability of preferential provisions is quite weak into the agreement. On the one
hand, the TDI for the EU, Colombia and Peru FTA shows that this is a relatively high depth
agreement, because the agreement includes 20 legally enforceable provisions. On the other
hand, according the CDI, the trade agreement represents a case of a high depth agreement
because it includes the 18 core provisions and juts two of them are not legally enforceable
(investment and TRIMS).

The main aims of the EU-Colombia and Peru FTA are the progressive and gradual
liberalization of trade in goods, services and capital, the promotion of FDI and finally the
regional integration. With the aim to achieve trade liberalization, the scope of the concessions
agreed by the EU, Colombia, Peru and Ecuador are similar to other trade agreements negotiated
by the EU. Nevertheless, when the agreement is analysed from the focus of depth and content
by using the methodology developed by Hofmann, the results show some weaknesses into the
design that may affect the process of implementation of the agreement.

Finally, the data base shows that European countries are the group of countries with the
deepest agreements. European countries are engaged in most of the trade agreements signed at
the WTO (Hofmann et al., 2017). At the end of 2019, the EU was immersed in around 84 trade
agreements and Colombia in 16 trade agreements. The average total depth of EU agreements

is 25. The depth of integration is heterogeneous among the partners of the agreement.

3.1.3 Labour Provisions within the EU, Colombia and Peru FTA

The FTA between the EU, Colombia and Peru includes explicit labour provisions from a
promotional dimension. Practically, labour standards improvement, as well as civil society
dialogue, are not considered essentials for the trade section at the EU Delegation (Arestoff-
Izzo et al., 2008), (Harrison et al., 2018). The labour provisions are mainly included in the so-
called Trade and Sustainable Development chapters (TSD) of the EU-Colombia FTA. The first
article includes the democratic principles’ clauses, such as the principle of the rule of law and
human rights. (The European Union et al., 2012).

On the EU side, there is a scepticism of the interviewees with relation to the

improvements of the Colombia’s labour situation, arguing that labour provisions under the
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sustainability chapter have not enough monitoring and enforcement mechanisms, concluding
that the sustainability chapter is nothing more than a chapter with generalized concepts. It is
important to mention that, on the one hand, systematic violations of ILO standards, the GSP+
allowed the EU to withdraw trade preferences, and on the other, the sustainability chapter does
not provide this kind of sanctions, much less offer a necessary mechanism for dispute
settlement (Marx et al., 2016). Consequently, the EU officials answered that, “contrary to the
GSP+ scheme, the trade agreement in place constitutes a partnership between equals, rather
than a preferential market access regime” (Marx et al., 2016, p.11). Their argument was that
the signing parties have the responsibility to monitor compliance with labour provisions. Thus,
the EU has no obligation to monitor the internal development linked to labour protection in
Colombia.

On the Colombian side, the main concerns are: first, the lack of experience of
Colombian corporations and institutions in promotion and monitoring labour protection;
second, about the role of the Ministry of Trade, taking into account other Ministries that are
more linked to the labour protection; third, the lack of direct channels of communication
between Ministry of Labour and their EU counterparts; and fourth, the Sub-Committee annual
meetings among government representatives could hardly constitute a credible monitoring
mechanism without including transparency and the participation of civil society (Marx et al.,

2016).

3.2 Bilateral Trade

3.2.1 Trade in Goods

The data shows that EU’s trade with Colombia increased almost twice during the period 2002
- 2012. Nevertheless, after eight years that the agreement entered into force, trade between EU
and Colombia fell from €14 billion in 2012 to €9 billion in 2020. From 2007 to 2012 (the year
prior the Agreement coming into force) the value of goods exported from the EU to Colombia
grew 77.5% and it also raised 8.8% in comparison with 2019. The annual growth rate for
exports was positive during the period 2013-2017, except in 2016 when the exports fell by 17%
in comparison with the value registered in 2015. There was a recovery on exports of around
24% in 2019 in comparison with 2016 and a reduction of exports of around 25% in 2020,
produced by the collateral effects on the world economy derived by pandemic of COVID-19.
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The value of goods imported to the EU from Colombia fell by 50% in the period 2012-
2020, passing from EUR 8,861 million to EUR 4,422 million respectively. The period 2013-
2020 was characterized by a downwards trend, except in 2014 and 2017 when annual growth
was 3,5% and 3.6% respectively. There was an uneven performance of exports and imports,
bilateral trade between the EU and Colombia has dropped by 16,5% since the year prior to the
Agreement. Regarding the trade balance, the EU’s trade deficit with Colombia passed from
EUR 3,338 million in 2012 to a surplus of 570 million in 2020.

3.2.2 Geographical Disaggregation of Trade in Goods

The main EU supplying markets of Colombian imports were Germany (26.2%), Spain (12.7%),
France (15.3%), Italy (10,8%), and United Kingdom (7%), together they represent more than
72% of Colombian imports. The data show that the eight main providers of exports from EU
to Colombia account for around 82% which is an evidence of the high level of concentration
of EU exports to Colombia by a small group of EU countries. Spain and the Netherlands are
the countries whose share of EU exports to Colombia increased significantly since 2012. The
share of exports from Germany and Italy fell by almost 3 and 2 percentage points between 2012
and 2020.

The main EU importing countries of Colombian products were Italy (24%), the
Netherlands (17.5%), Spain (12.5%), Germany (12.4%) and Belgium (10.6%), they together
represent around 77% of total EU imports from Colombia, which is an evidence of the high
degree of imports concentration such as in the case of exports. Germany and Italy have the best
performance in this category. German imports from Colombia rise by 41,4% compared to 2012.
Italian imports raised by 131.4%. In contrast, Spain and the UK imports from Colombia fell
noticeably (96,6% and 62.3% correspondingly between 2012 and 2020). Despite France
imports were 3,5% of the total share in 2020, this category fell by 47,3% between 2012 and
2020.

The data shows that exports from EU to Colombia raised after the agreement entered
into force until 2015, then fell in 2016 and the recovery trend was interrupted by the COVID-
19 pandemic in 2020 were imports from EU were located almost at the same level of 2012, one
year before the agreement were signed. On the other hand, data also shows that the EU imports
from Colombia have been declining by 50.8% since 2014 one year after the agreement entered

into force.
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3.2.3  Sector Specific Output

The data shows the main EU imports from Colombia in 2020. Near 50% of EU imports are
composed by the sectors: fresh or dried bananas (23.3%), gold for non-monetary purposes
(13.8%) and coffee (12.1%). In 2020, the EU imports from Colombia represented 16.3% of
Colombian exports to world, EU imports from Colombia only represents a 0.9% of the EU
imports from world. With the exception of Bituminous coal and Petroleum oils and oils
obtained from bituminous minerals, major part of products exported by Colombia are directed
to the EU markets than to the rest of the world. It is obvious is that EU imports from Colombia
are mainly commodities and products from the primary sector characterized by low levels of
aggregate value. The data shows that in 2020 EU exports to Colombia represented only around
0.1% of'its global exports. As was mentioned above, almost 14% of Colombian global imports
came from the EU for the same period.

The main Colombian imports from EU in 2017 were medicaments for therapeutic or
prophylactic purposes (8.2%), motor cars and other motor vehicles (2,6%), Immunological
products (2,5%), commodities not specified (2.3%) and Light oils and preparations, of
petroleum or bituminous minerals (1.9) are the most traded products by Colombia from the
EU. This information is an evidence of the variety of exports that the EU offers to the
Colombian economy which also means more positive impacts on the welfare and benefits for
the EU. As a developed region, most of the Colombian imports from the EU are composed by
manufactured and industrialised products from the secondary sector which are characterized

by high levels of aggregate value.

3.2.4 Trade in Services

In 2019, the EU exports of services to Colombia reached EUR 3,981 million, it represents an
increase of around 59,2% in comparison with 2012, one year before that the FTA came into
force. The data shows that Colombia’s service exports dropped during the first two years of the
Agreement, but there was a recovery since 2015, passing from EUR 1,423.8 million to EUR
2,005.6 million. In contrast to trade in goods, the EU has preserved a positive balance with
Colombia in the exchange of services (EUR 1,976 million in 2016) (EUROSTAT 2019).
Overall, bilateral trade in services between the EU and Colombia has been growing since the
year prior that the agreement came into force and during the first six rears of the agreement

passing from EUR 4,299 million in 2012 to EUR 5,958 million in 2019, this represents a growth

15



of around 38.6%. This trend contrast with the decline in the import of services from all over

the world to Colombia, 11.5% during 2016 (European Parliamentary Research Service, 2018).

3.2.5 Geographical Disaggregation of Trade in Services

Regarding trade in services, the data shows that in 2019, the main EU supplying markets of
Colombian imports were Germany (12.1%), Netherlands (9.3%), France (8.5%), United
Kingdom (6.2%), Ireland and Italy (4,3%). This group represent more than 44.7% of
Colombian imports. Unfortunately, data from Spain is confidential, which affects our analysis
taking into account that Spain is one of the most important trade partners of Colombia as in the
case of trade in goods. The data show that the eight main providers of exports from EU (without
Spain) to Colombia account for around 49%. As in the case of trade of goods, the information
shows the high level of concentration of the services exports to Colombia by a small group of
EU countries. Germany, France, Italy and Greece are the countries whose share of services
exports to Colombia increased significantly since 2012. The share of exports from Netherlands
and UK fell by almost 8 and 10 percentage points between 2012 and 2019.

The data indicates that the main EU importing countries of Colombian products were
the France (13.8%), Netherlands (13.5%), UK (11.2%), Denmark (91.5%) and Italy (51.9%),
they together represent around 45.6% of total EU services imports from Colombia. As in the
case of trade in goods, this is an evidence of the high degree of imports concentration such as
in the case of exports (data for Germany is confidential). Netherlands, France and the UK were
the countries with the best performance in this category during the years observed. Between
the 2012 and 2019, Netherlands, French and UK services imports from Colombia raised by
224,4%, 173,2% and 60.5% respectively. In contrast, Italian and Belgium services imports
from Colombia dropped noticeably.

Access to data on bilateral trade in services between the EU, and Colombia
disaggregated by category is very limited and, in some cases, confidential. Nevertheless, the
study developed by European Parliamentary Research Service (2018), shows that in 2015, the
main EU services exports were located in sectors such as royalties and licencing rights (7.8%),
financial services (9%), computer and information services (11.1%), travel services (14.4%),
transport services (18.4%), and other business services (30%). The study also shows the
distribution of EU services imports by category. The category with the highest weighting was
that of other business services, with 31.3%. Also significant are imports of transport services

(19.2%), travel services (15%), and royalties and licencing rights (14.8%). The most dynamic
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type of service imports was royalties and licencing rights, with an increase of 92.3%. It is also
important to highlight the increase in computer and information services (26.6%), and other
business services (20.6%).

In the case of Colombia, service exports are highly concentrated on three groups in
2019: other business services (14,5%), transport services (19.2%) and travel services (56.9%).
These three services sectors represent around than 90% of the total Colombian services exports.
The categories that saw the highest growth from 2012 to 2019 were travel and other business
services with an increase of 76.9% and 122.1%. Colombian service imports are mainly
concentrated in the same three groups, other business services (17.8%), transport (28.5%) and
travel at 28.8%. The most dynamic importing sectors were travel services with a growth of
(58.1%), telecommunications, computer and information services (99.8%), and financial

services (109.7%).

3.2.6 Foreign Direct Investments

Since the FTA came into force, FDI flows from the EU to Colombia rose to USD 0.6 billion in
2015 (UNCTAD, 2014). Since 2016 until 2018 the balance of FDI flows from the EU to
Colombia have been negative passing from EUR 0.4 billion to 0.8 respectively. The EU FDI
flows originated in Colombia has trended a volatile trajectory, reaching USD 1.9 billion in
2015. Regarding geographical origin, information shows that only, Spain and the United
Kingdom, received Colombian FDI in 2016 (European Parliamentary Research Service, 2018).
FDI from Colombia is directed mainly around the Latin American region to countries such as
Peru, Chile and Mexico. Because of the low level of development of economic structures and
the political instability, the internationalisation process of Colombian companies has been a
slow and scarce in the global economy.

Cumulative FDI stocks from the EU to Colombia grew constantly during the decade
prior to the Agreement, from 2001 to 2011. For its part, Colombian FDI stocks located in the
EU reached USD 694 million in 2011. Information in the post-FTA period shows the
consolidation of a positive trend for bilateral FDI stocks. According to UNCTAD and the
European Commission data, the EU’s cumulative FDI stocks in Colombia raised the year that
the agreement entered into force but they decreased by 1 percentage points between 2013 and
2018, while Colombia’s FDI placed in the EU increased by almost 1 percentual point. The

European Parliamentary Research Service (2018) describes that from 5 of the 10" main investor
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countries in Colombia in 2016 were European (Spain, the Netherlands, the United Kingdom,
Germany and France) (European Commission 2019).

The Balassa Index is elaborated by combining stocks, inward stock and outward stock,
results show that Colombia is a predominantly recipient of investments from the EU. This
situation was similar both before and after the Agreement. Nevertheless, Colombia has been
working in new strategies in order to increase FDI flows to the EU since before the agreement
came into force, which is reflected in a good performance of the Balassa Index for 2017 and
2018. Some of the new strategies for foreign investment and increasing the internationalisation
of the national economy includes the Ministry of Finance and Public Credit issued Decree 119
on 26 January 2017, which modifies the foreign investment registration system, eliminating
the existing deadlines and modalities to register investments, and also an agreement for the
promotion and reciprocal protection of investment with two EU Member States: Spain and the

United Kingdoms (European Commission 2019).

3.3 Trade Effects of the EU and Colombia FTA

Available data shows the trade creation and trade diversion effects for both, Colombia and the
EU, six years after the FTA came into force. From the Colombian side, data shows that imports
from the EU grew in an unstable manner, while Colombian domestic production fell from 2013
until 2017, this indicates a trade creation effect that lasted until 2017. Then, the Colombian
economy started to grow and to reduce the FTA trade creation effects. Trade diversion effects
were detected in the years 2014 and 2018. The unstable growth of both Colombian total imports
and Colombian imports from non-FTA indicates that there is trade diversion between 2014 and
2016 and after 2018, thus, this represents a negative welfare effects during these periods.
Between 2016 and 2018 there was an increase of imports from non-FTA partners larger than
the fall in domestic production, implying that trade creation exceeds trade diversion, thus
indicating a positive welfare effect during this period.

From the EU side, data shows that EU imports growth from Colombia accompanied by
a growth in domestic production which indicates trade diversion during the post agreement
period. Trade diversion effects were highest in 2015 and 2017 were the EU imports from non-
FTA partners fell. Some positive welfare effects were detected in 2013 and 2016. The data
shows that the fall in the EU imports from non-FTA partners is larger than the fall in domestic
production, implying that trade diversion exceeds trade creation, thus indicating a negative

welfare effect.
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3.4 Trade Intensity Index and Trade Complementarity Index

During the pre-agreement period 2010-2012, data shows that total trade between EU and
Colombia grew by 57,6%, passing from EUR 11,853 million in 2010 to EUR 18,683 million
in 2012. As mentioned earlier, after seven years that the EU, Colombia FTA came into force,
total trade between EU and Colombia decreased by 2,7% between 2013 and 2019. During the
pre- and post-agreement period, the share of EU imports from Colombia only has represented
around 0.1% of its total imports from world. Despite, Colombia is not the main EU importer
partner, the EU imports from Colombia decreased by 28,9 during the same period. During the
post-agreement period EU purchases from Colombia only represented 0,15% in average, while
Colombian purchases from EU were around 16.7% in average.

Data show that the trade intensity index (TII) for both EU and Colombia was less than
one between 2010 and 2019, this indicates that the value of trade between EU and Colombia
was smaller than expected, according their respective weight in world trade. During the post-
agreement period, the EU TII with Colombia was only 0.5 in average, while the average of this
index for Colombia was 0,6.

Taking into account that only a small group of EU countries controlled most of the 50%
of the trade with Colombia, the EU-Colombia trade complementarity index (TCI) index was
calculated only for Germany, the main Colombian trade partner among the EU countries.
During the post-agreement period, the German TCI related was highest than the Colombian
TCI. After seven years that the agreement came into force, the EU complementarity index with
Colombia fell from 77.1% to 75.5%. Colombia’s complementarity index with EU also had a
declined tendency passing from 40.5% to 39.6% between 2013 and 2019. Results show that
imports from Colombia to the EU match better than imports to from Colombia to the EU. This
means, that the expected positive impacts on welfare and profits will be more favourable to the
EU than for Colombia. This also means, that EU exports a higher variety of goods to Colombia

in comparison to the variety exported from Colombia to the EU.

3.5 Human Development, Democracy and International Integration

Democracy exists where there is human development, there is no human development where
there is no democracy, where democracy exists there is fair international integration. The
development and democracy gap between the EU on the one hand, and Colombia on the other

is evidenced not only in the weight of their economies in global trade, but also in several reports
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that show the performance of these countries in aspects such as corruption, democracy, human
development, and competitiveness, doing business and innovation capability.

Regarding to the new index of internationalisation and democracy perception. The
German DIPI has been growing faster than the Colombian DIPI for the period 2010-2020,
raising from 0.72 to 0.80 and from 0.49 to 0.56. However, the data also shows that Colombia
is a medium internationalised and democratic, in contrast with Germany which has been
maintaining its position as a high internationalised and democratic country. Transparency
International (2021), The Economist Intelligence Unit (2021)., UNDP (2020), The World
Bank, 2020a, The World Economic Forum (2019), Cornell University., INSEAD., & WIPO
(2020).

Data on DIPI also shows the existing gap between the EU and Colombia in terms of
human development, corruption perception and international integration. This gap is biggest
especially in the sectors of innovation, trade openness and corruption. Despite the Colombian
efforts to integrate its economy in the international integration process between 2010 and 2020,
the low levels of human development, scare innovation, and the instability of its democracy
affects in some way the possibility of accessing to the benefits of the economic globalization.

The data shows that despite the increasing of number of free trade agreements signed
by Colombia between 2010 and 2020. The share of Colombian total trade as a percentage of
its GDP was 38%, compared with 88% of Germany. The data also shows that openness doesn’t
means international integration and that the Colombian economy is still passing for the first
stages of the process of international integration where countries are characterized by the low
levels of human, economic, structural and institutional development. The gap is biggest
comparing the weight of both economies in global trade.

The DIPI is an indicator that shows the importance of budding multidisciplinary
approaches in order to understand the development challenges in developing countries such
Colombia, in order to achieve the maximization of its benefits extracted from the international

integration by the way of free trade agreements.

4 Conclusions

Partial equilibrium models, gravity equation models and computable general
equilibrium analysis are the most used models for assessing the impacts of FTAs on welfare
and trade of signing economies and regions. These models includes both ex-ante and ex-post

liberalization trade analysis. Nevertheless, these models do not pay attention to the social
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impacts of an FTA, for example, the impacts on the labour rights, social protection, welfare
systems, among others. With the purpose of expanding the scope of the analysis, this thesis
presented a multidisciplinary approach in order to go beyond the only economic impacts.

The horizontal depth analysis of the content of the EU-Colombia FTA showed some
weaknesses present into the design of the agreement that have been affecting the process of
redistribution of the benefits derived from the FTA during the first seven years of
implementation. The Total depth index for the EU, Colombia and Peru FTA is relatively high,
because the agreement includes 20 legally enforceable provisions. The Core depth index for
the EU, Colombia and Peru FTA is a high because the agreement includes 18 core provisions
and just two of them are not legally enforceable such as Investment and TRIMS. Finally, the
data base show that European countries are the group of countries with the deepest agreements.
European countries are engaged in most of the trade agreements signed at the WTO.

Notwithstanding that Colombia established a fairly robust legal and institutional
framework to protect labour rights, the lack of enforcement of its legal-institutional framework
is a well-known weakness among its partners. Discussing this compliance gap, the researchers
demonstrate a lack of governmental capacity to improve, implement and monitor its legislation,
and how labour rights are but one of many human rights challenges in Colombia.

The EU-Colombia FTA, includes labour provisions from a promotional perspective.
Despite, the inclusion of some labour provisions in the agreement, a group of scholars and
politicians are still against the implementation of the trade agreement, due the situation of
democratic instability, high levels of corruption, drug trafficking and labour rights violations
in Colombia. They argue that the implementation of the trade agreement with a country with
such tremendous problems goes against the values promoted by the foundation treaties of the
EU. This thesis proves this assumption and also presents empirical evidence on the big gaps in
the development schemes of the EU and Colombia.

There are evident asymmetries between the EU and Colombia related to the level of
development and promotion of the labour sector in the framework of its FTA. Despite that
these agreements includes human rights clause and social protection dispositions; these norms
are not completely explained and their real importance is not included. The problem of not to
include the labour provisions from a conditional perspective is that the treaty does not oblige
to the signing parties to improve the human rights and labour conditions especially in
Colombia, the less developed partner. This affects negatively the productivity and

competitiveness derived from the human capital of the weakest country.
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It seems, that the EU commitment in promoting labour rights among its trade partners,
in this case Colombia is very weak. The role of the actors responsible of the Trade and
Sustainable Development chapter has been criticized because of the lack of political
disposition, accurate resources, information sharing and integral coordination, which allow
designing and implementing the accurate mechanisms to fulfil their obligations, such as the
promotion of labour rights and the impact assessment of the trade agreement on environmental
and labour situation.

During the first two decades of the twenty first century the EU has been the second
preferred destination of Colombian exports and the third country of origin of Colombian
imports, consolidating the EU as one of the most important trade partners of Colombia. The
EU remains also as one of the largest investors in Colombia. Nevertheless, the post-agreement
period shows an uneven performance of bilateral trade between the EU and Colombia. The rise
of EU exports was highest contrasted with the decrease of Colombian exports. Some scholars
argue that the lack of productivity and the slow economic growth of Latin American countries
are the main reasons behind this performance. Nevertheless, the low level of Colombian
competitiveness was a big weakness that also contributed with the drop of the EU and
Colombian total trade after the FTA entered into force.

The information by product shows that EU imports from Colombia are mainly
commodities, while the main products imported by Colombia are specially industrialized
goods. The data show that more than two thirds of the Colombian imports is concentrated by a
group of five EU countries. Also, the main EU buyers of Colombian products account for more
than 72% of total EU imports from Colombia evidencing also the high degree of concentration
of imports from the EU. Results also show that the level of welfare produced by the entrance
of new products to the EU only impacts a third part of the EU countries.

The Vinerian qualitative analysis of the EU and Colombia FTA evidenced that
the impact of tariff liberation derived from the EU-Colombia FTA is generating uneven trade
creation and trade diversion effects for both the EU and Colombia. The welfare of EU
consumers would improve less than the welfare of Colombian consumers because the lack of
diversification of products exported by Colombia.

The new DIPI presented in this dissertation represents a useful tool for identifying and
assessing the countries profiles regarding their gaps in the level of human development,
international integration and democratic stability. Based on previous explanations, the new
DIPI is designed to support countries to identify relevant policies and practices. The new DIPI

is a useful indicator for identifying these differences to better understand the strengths and
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weaknesses of individual countries, blocks and regions regarding democracy and economic
integration.

The results reported by the new DIPI shows on one hand, that Colombia is a medium
internationalised and democratic country, in contrast with Germany which has been
maintaining its position as a high internationalised and democratic country. Despite there is a
big difference between these two countries in the majority of sub-indicators such as the Human
Capital Index (HCI), the Human Development Index (HDC), the Democracy Index (DI), the
Doing Business Index (DBI) and the Global Competitiveness Index (GCI), big concerns are
mainly focused on the Corruption Perception Index (CPI), the Global Innovation Index (GII)
and the Trade Openness Index (TOI) where the gap is significant. Future research will create a
global rank and score based on the DIPI for most of the regions and countries around the world.

The causes of the uneven performance of the balance of trade and distribution of the
benefits of the EU-Colombia FTA are explained not only by economic phenomena, but also by
the terms of the negotiation, the commitment of the signing parties, the asymmetrical
interdependences and the structural gaps among the partners.

This is worth to mention that, not only trade and economic policies, but also social and
development policies should be strengthened among the FTA negotiations, because if signing
parties do not ensure strong commitment and regulation and joint supervision free of
corruption, integration of these asymmetric economies will continue to have negative impacts
not only in total trade and economic welfare, but also in human development, international
integration and democratic stability.

Colombia has not only many comparative advantages but also some remarkable
competitive advantages, mainly in terms of natural resources and commodities. Nevertheless,
these advantages cannot be exploited due its social and economic structural failures. Colombia
have not been developing the thrusting environment, regulatory mechanisms and supply chain
logistics which can help him to export to the EU market in a significant way. It is necessary to
improve policies such as independence of the state powers, anti-corruption laws, removal of
other quantitative restrictions, labour market regulations, reform of public administration and
tax laws.

During the last three decades free trade agreements have been part of the strategy of the
developed countries to promote the globalisation of production and the globalization of trade
of products and services across the world. In this sense, trade agreements are a key piece of the
global, regional and international integration process. The EU remains as one of the most

developed regions of the world that promotes trade liberalization and international integration
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through FTAs implementation. Nevertheless, this work presents empirical evidence that
demonstrates on one hand, that multilateral FTAs between asymmetrical regions does not
increase total trade, and on the other, that multilateral FTAs does not promotes systems of
regional and global integration where the signing parties can benefit from the benefits of
international integration and international trade.

As well as there are market and state failures, there are also failures in the international
economic integration process and failures of the supranational institutions that regulates
international and economic integration. This work identifies both. The main international
economic integration failures are: 1) international imperfect competition, represented in the
concentration of production in a few countries, TNCs and entrepreneurs; 2) global or
international public goods, such as global security, global development and environment, that
should be guaranteed by both, national governments and supranational institutions; 3)
externalities, such as the trade destruction or pollution; 4) imperfect information, evidenced in
the different levels of human, economic, social and environmental development; 5)
Asymmetric and interdependent international relations; and 6) the international economic
disequilibrium evidenced in the most recent global economic crisis effects. The main failures
of the supranational institutions are: 1) Limited information; 2) limited control on private
companies mainly TNCs; 3) limited control of international bureaucracy; 4) lack of
commitment in the inclusion, implementation, control and regulation not only of economic but
also social and labour dispositions; and 5) limitations imposed by the national and international
political processes, all of which result in international integrations agreements with negative
economic and social results that were never planned or previously highlighted by the
international trade theories.

According to the arguments presented above the hypothesis of this dissertation must be
rejected, due that the development and democracy gap between the EU and Colombia generates
low impact free trade agreements and weaker institutional conditions and frameworks that
strengths an asymmetrical process of international integration where the benefits of free trade
cannot be efficiently exploited. In other words, the hypothesis of this dissertation should be
rejected because despite the development and democracy gap between the EU and Colombia,
there are no positive impacts on the Colombian economy and society after the FTA entered

into force.

24



5 References

Arestoft-Izzo, F. et al. (2008). The Use, Scope and Effectiveness of Labour and Social
Provisions and Sustainable Development Aspects in Bilateral and Regional Free Trade
Agreements. 1-127. Paris. Available from
http://ec.europa.eu/social/main.jsp?catld=89& furtherNews=yes&langld=en&newsld=48
0.

Bartels, L. (2012). Human Rights and Sustainable Development Obligations in EU Free
Trade Agreements. September 2012, 1-20. Cambridge. Available from
https://papers.ssrn.com/sol3/papers.cfm?abstract id=2140033.

Cornell University., INSEAD., & W. (2020). Global Innovation Index 2020Soumitra Dutta,
B.L., and Wunsch-Vincent, S., eds. , 13th ed. Ithaca, Fontainebleau, and Geneva.: World
Intellectual Property Organization. Available from
https://www.globalinnovationindex.org/gii-2020-report#.

Council of Hemispheric Affairs (2013). Human Rights Considerations in the E. U.-Colombia
Trade Agreement. coha.org. Available from http://www.coha.org/human-rights-
considerations-in-the-e-u-colombia-trade-agreement/.

European Commission (2014). Annual Report on the Implementation of the EU-
Colombia/Peru Trade Agreement. 13. Brussels. Available from https://eur-
lex.europa.eu/legal-content/EN/TXT/PDF/?uri=CELEX:52014DC0718&from=EN.

European Commission (2016). Second Annual Report on the Implementation of the EU-
Colombia/Peru Trade Agreement. 12. Brussels. Available from
https://ec.europa.eu/transparency/regdoc/rep/1/2016/EN/1-2016-58-EN-F1-1.PDF.

European Commission (2017a). EU Negotiations and Agreements. Types of EU trade
agreement. Available from http://ec.europa.eu/trade/policy/countries-and-
regions/negotiations-and-agreements/# being-negotiated [Accessed 21 March 2018].

European Commission (2017b). Third Annual Report on the Implementation of the EU-
Colombia/Peru Trade Agreement. 16. Brussels. Available from http://eur-
lex.europa.eu/legal-content/EN/TXT/PDF/?uri=CELEX:52017DC0585&from=EN
[Accessed 13 December 2018].

European Commission (2018). Report on Implementation of the EU Free Trade Agreements.
54. Luxembourg. Available from
http://trade.ec.europa.eu/doclib/docs/2018/october/tradoc_157468.pdf [Accessed 4
January 2019].

25



European Commission (2019). Colombia - Main Indicators. 2. Brussels. Available from
https://webgate.ec.europa.eu/isdb_results/factsheets/country/overview colombia_en.pdf.

European Parliamentary Research Service (2018). Trade agreement between the European
Union and Colombia and PeruZygierewicz, A., ed. , 1st ed. Brussels: European Union.
Available from
http://www.europarl.europa.eu/RegData/etudes/STUD/2018/621834/EPRS _STU(2018)6
21834 EN.pdf [Accessed 12 December 2018].

EUROSTAT (2019). International Trade in Services. Eurostat. Available from
https://ec.europa.eu/eurostat/web/international-trade-in-services/data/database.

For Human RlIghts (2013). Reasons for not ratifying the Free Trade Agreement between the
EU , Colombia and Peru. Just Trade. Available from http://www just-
trade.org/publications/reasons-not-ratifying-free-trade-agreement-between-eu-colombia-
and-peru.

Harrison, J. et al. (2018). Labour Standards Provisions in EU Free Trade Agreements:
Reflections on the European Commission’s Reform Agenda. World Trade Review,.
Cambridge University Press1-23. Available from
https://doi.org/10.1017/S1474745618000204 [Accessed 28 August 2018].

Hofmann, C., Osnago, A. and Ruta, M. (2017). Horizontal Depth: A New Database on the
Content of Preferential Trade Agreements. Policy Research Working Paper, 36.
Washington, D.C. Available from
http://documents.worldbank.org/curated/en/700771487791538589/pdf/WPS7981.pdf
[Accessed 20 December 2018].

Horn, H., Mavroidis, P.C. and Sapir, A. (2010). Beyond the WTO? An anatomy of EU and
US preferential trade agreements. World Economy, 33 (11), 1565-1588. Available from
https://doi.org/10.1111/5.1467-9701.2010.01273.x.

ILO (2015). Social Dimensions of Free Trade AgreementsInternational Institute for Labour
Studies, ed. , 1st ed. Geneva: International Labour Organization, International Institute
for Labour Studies. Available from
http://www.ilo.org/public/libdoc/ilo/2013/113B09 325 engl.pdf.

INSEAD (2010). Global Innovation Index 2009-10, 1st ed. Fontainebleau: INSEAD.
Available from https://www.globalinnovationindex.org/userfiles/file/GII-2009-2010-
Report.pdf.

Joseph, F. et al. (2012). Assessing the Economic Impact of the Trade Agreement Between the

European Union and Signatory Countries of the Andean Community (Colombia and

26



Peru). 1-53. London. Available from
http://trade.ec.europa.eu/doclib/docs/2012/september/tradoc149939.pdf.

Marx, A., Lein, B. and Brando, N. (2016). The protection of labour rights in trade
agreements: The case of the EU-Colombia agreement. Journal of World Trade, 50 (4),
587—-610. Available from
https://www .kluwerlawonline.com/abstract.php?area=Journals&id=TRAD2016025.

MINCIT (2019). Informe Sobre Los Acuerdos Comerciales Vigentes De Colombia. 125.
Available from http://www.tlc.gov.co/temas-de-interes/informe-sobre-el-desarrollo-
avance-y-consolidacion/documentos/ley-1868-informe-2020.aspx.

Norman-Lopez, A. et al. (2016). Assessing the economic impact of the Trade Agreement
between the European Union and EcuadorEuropean Union, ed. . Luxembourg:
Publications Office of Europeam Union. Available from
http://trade.ec.europa.eu/doclib/docs/2016/september/tradoc 154964.pdf.

Plummer, M.G., Cheong, D. and Hamanaka, S. (2010). Methodology for Impact Assessment
of Free Trade Agreements, 1st ed. Mandaluyong City: Asian Development Bank.
Available from http://aric.adb.org/pdf/FTA Impact Assessment.pdf.

Rettberg, A. et al. (2012). Rights, Free Trade, and Politics: The Strategic Use o f a Rights
Discourse in the Negotiation of Free Trade Agreements (FTAs). Colombia
Internacional,(81), 129—165. Available from
http://colombiainternacional.uniandes.edu.co/view.php/9176/index.php?id=9176.

Saura Estapa, J. (2013). Implicaciones de derechos humanos en el tratado de libre comercio
entre Colombia y la Union Europea. InDret Revista para el Andlisis del Derecho,(4), 1—
25. Available from http://papers.ssrn.com/sol3/papers.cfm?abstract id=2352819.

SICE (2015). SICE: Countries: Argentina : Trade Policy Documents []. Organization of
American States. Available from
http://www.sice.oas.org/ctyindex/col/COLagreements_e.asp#Signed.

Stevens, C. et al. (2012). European Union: Trade Agreement with Colombia and Peru. 58.
Brussels. Available from http://eulacfoundation.org/en/content/european-union-trade-
agreement-colombia-and-peru [Accessed 5 January 2019].

The Economist Intelligence Unit (2021). Democracy Index 2020: In sickness and in health?
75. London. Available from https://www.eiu.com/n/campaigns/democracy-index-2020/.

The European Union, The Republic of Colombia and The Republic of Peru (2012). Trade
Agreement between the European Union and its Member States, of the one part, and

Colombia and Peru, of the other part. Official Journal of the European Union,1-2605.

27



Available from http://trade.ec.europa.eu/doclib/docs/2011/march/tradoc_147704.pdf.

The World Bank (2013). World Integrated Trade Solution (WITS). WITS Help. Available
from https://wits.worldbank.org/wits/wits/witshelp/Welcome.htm [Accessed 20 January
2019].

The World Bank (2020a). Doing Business 2020, 1st ed. Washington DC: World Bank Group.
Available from https://www.doingbusiness.org/en/doingbusiness.

The World Bank (2020b). The Human Capital Index 2020 Update. 214. Washington DC.
Available from https://openknowledge.worldbank.org/handle/10986/34432.

The World Economic Forum (2010). The Global Competitiveness Report 2010—2011Schwab,
K., ed., 1st ed. Geneva: World Economic Forum. Available from
http://www3.weforum.org/docs/WEF_GlobalCompetitivenessReport 2010-11.pdf.

The World Economic Forum (2019). The Global Competitiveness Report 2019World
Economic Forum., 1st ed. Geneve: World Economic Forum. Available from
http://www3.weforum.org/docs/WEF_TheGlobalCompetitivenessReport2019.pdf.

Transparency International (2021). Corruption Perceptions Index 2020Transparency
International, ed. 1st Ed. Berlin: Transparency International. Available from
https://images.transparencycdn.org/images/CP12020 Report EN 0802-WEB-1 2021-
02-08-103053.pdf.

UNCTAD (2014). Bilateral FDI Statistics: Colombia. 4. Geneva. Available from
https://unctad.org/system/files/non-official-document/webdiaeia2014d3 COL.pdf.

UNDP (2020). Exports and imports (% of GDP ). Human Development Reports. Available
from http://hdr.undp.org/en/indicators/133206.

United Nations Development Programme (2010). Human Development Report
2010Population and Development Review., 1st ed. New York, NY: Palgrave Macmillan.
Available from
http://hdr.undp.org/sites/default/files/reports/270/hdr 2010 en complete reprint.pdf.

Vander, M. (2012). Free Trade Agreement EU — Colombia & Peru : Deregulation , illicit
financial flows and money laundering []. Amsterdam: SOMO 23. Available from
https://www.somo.nl/free-trade-agreement-eu-colombia-and-peru/.

World Bank (2010). Trade Indicators. World Integrated Trade Solution. Available from
https://wits.worldbank.org/wits/wits/witshelp/Content/Utilities/el.trade_indicators.htm.

World Economic Forum (2017). The Global Human Capital Report 2017World Economic
Forum, ed. , 1st ed. Geneca: World Economic Forum. Available from

http://www3.weforum.org/docs/WEF_Global Human Capital Report 2017.pdf.

28



WTO (2021). List of all RTAs, including accessions to RTAs. WTO Regional trade
agreements. Available from http://rtais.wto.org/UI/PublicAIIRTAList.aspx [Accessed 28
February 2021].

6 Publications

Journal Scientific Articles

William Orlando Prieto & Joan Miguel Tejedor (2020) La generacion de nuevo conocimiento

en economia: un modelo de crecimiento endégeno. Revista Finanzas y Politica Economica.

12(2) pp. 553-588. https://doi.org/10.14718/reviinanzpolitecon.v12.n2.2020.3729

William Orlando Prieto & Joan Miguel Tejedor (2019) Technical Efficiency of Local Public
Institutions in Colombia. Revista de Estudios Regionales. 115, pp. 15-4.

http://www.revistaestudiosregionales.com/documentos/articulos/pdf-articulo-2568.pdf

Joan Miguel Tejedor y Ricardo Alonso Tejedor (2019) Visibilidad e impacto cientifico: el
caso de las revistas colombianas de economia. Investigacion Bibliotecologica. 33(78), pp.

121-141. http://dx.doi.org/10.22201/iib1.24488321xe.2019.78.57915

Joan Miguel Tejedor (2018) Oil, development and conflict in Iraq: An introduction. Koz-
Gazdasag. 13(3), pp. 141-157. http://retp.eu/index.php/retp/article/view/46

Joan Miguel Tejedor & Monica Zoraya Gaitan (2018) La imagen y el cine en la ensefianza de
la historia econdémica. Noesis: Revista de Ciencias Sociales y Humanidades. 27(54), pp. 59-

77. http://dx.doi.org/10.20983/noesis.2018.2.4

Ricardo Alonso Tejedor, José Mauricio Gil, & Joan Miguel Tejedor (2018). Intelectual
Property Rights (IPR) and economic growth: a review. Revista Facultad de Ciencias

Economicas, 26(1), 225-243. https://doi.org/10.18359/rfce.3145

Joan Miguel Tejedor (2017). Theories and Methods of Regional Integration and Free Trade
Agreements. Revista de Economia Mundial, 47, 223-242.
http://dx.doi.org/10.33776/rem.v0i47.3874

29



William Orlando Prieto & Joan Miguel Tejedor (2017). Economic Science in Crisis Times.
Revista Apuntes del CENES, 36(64), 47-78.
https://doi.org/10.19053/01203053.v36.n64.2017.5937

Book Chapters

Joan Miguel Tejedor (2019) Social Dimensions of the EU-Colombia Free Trade Agreement,
in Welfare and Social Protection in Contemporary Latin America, Ed. Cruz-Martinez.

Routledge: London. (pag.154-177) https://doi.org/10.4324/9780429471087

Short Articles (Editorials)

Joan Miguel Tejedor Estupifian (2020) he Social and Economic Impacts of the COVID-19
Pandemic in Latin America. Revista Finanzas y Politica Economica, 12(2) pp. 223-239.

https://doi.org/10.14718/revfinanzpolitecon.v12.1n2.2020.3730

Joan Miguel Tejedor Estupifian (2020) Behavioural economics, a multidisciplinary field.
Revista Finanzas y Politica Economica, 12(1) pp. 223-239.
https://doi.org/10.14718/revfinanzpolitecon.v12.n1.2020.3402

Joan Miguel Tejedor Estupifian (2019) The implementation of the Peace Agreements and
Development in Colombia. Revista Finanzas y Politica Economica, 11(2) pp. 223-239.

https://doi.org/10.14718/revfinanzpolitecon.2019.11.2.1

Joan Miguel Tejedor Estupifian (2017) Towards a Post-conflict Economy. Revista Finanzas y

Politica Economica, 9(1) pp. 17-20. http://dx.doi.org/10.14718/revfinanzpolitecon.2017.9.1.1

30



